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                                                RESUME
Sarath   M.
Madarakal   House,

Arattuvazhi,

Narakal.  P. O.,

Pin- 682505
Ernakulam District, Kerala
India.

Ph: +91 8848758161
           0484-2495549
Email: sarath.madarakal@gmail.com

Summary
Enthusiastic Sales Professional with twelve years experience in the Sales environment. Motivated and results focused with high-performing and hardworking nature. Seeking position with successful team-oriented organization and room for advancement.
Highlights
· Quick Learner
· Collaborative team player
· Excellent Communication Skills
· Compelling Leadership skills
· Resolution Oriented
· Exceptional multitasker
· Cross-Cultural sales background
Accomplishments
Developed highly effective sales training strategies as sales manager and was in charge of a successful sales team of members who consistently met their sales targets.
Personal Profile

Date of birth 
:
21-11-1982
Place of birth
:
Ernakulam, Kerala

Marital Status
:
Married

Gender
:
Male

Nationality 
:
Indian

Passport No.
:        J 0465183   issued on 14-10-2010

Interests/ Hobbies
:
Traveling, Socializing, Cooking, Sports, Music etc.

Languages known
:
English, Malayalam, Hindi, Arabic.

Holder of Light Motor Vehicle & Heavy goods and Passenger Vehicle License. (India)

Holder of GCC License (License No. 4859291), Saudi Arabia.
Holder of GCC License (License No.28235644259), Qatar.
Holder of GCC License  (License No.2160506), UAE.
Academic Profile

     Course                     :
                 Diploma in Fire and Safety Engineering, NIFE, Cochin.

     Course                     :

       Certificate Course in Catering Management.





                 National Open School, KVTC, Govt. of India.

     Course                     :
                 Certificate Course in Refrigeration and Air- Conditioning, 

                 Govt. Polytechnic, Kalamassery.
     Course                     :

       ITI Fitter, Little Flower ITI, Kalamassery.

     Course                     :
                 SSLC, Govt. High School, Narakal.

Career History
· One year experience as Sales Supervisor in Romana Group of Companies, Dubai.
·    One year experience as Sales Supervisor in Transind Holding Company(A division of Lays food industry) Doha, Qatar.
·  Worked as Sales Supervisor in Abar Water Company, Saudi Arabia 

(A division of Fayha Al-rajhi group) for three years.
· One year experience as Sales Supervisor in Terrazzo Dubai Co. LLC, Dubai-UAE.
· Five years experience as Sales Advisor in Popular Motor Corporation (Bajaj Sales), Kaloor, Cochin, Kerala. India.
· One year experience as Team Leader in Popular Hyundai, Thoppumpady, Kochi. India.
Duties and Responsibilities done as Sales Professional 

· Identifying and monitoring the performance of competitors in the market place.
· Motivating the sales team to help maintain the goals for the company.
· Meeting the sales target which is done by planning and budgeting.
· Mapping potential customers and obtain leads for the company and also creating and maintaining a good relationship with the already existing customers and potential customers.
· Providing excellent customer service to designated accounts.
· Responsible for increasing company’s market share.
· Preparing the sales report.
· Promoting a good work environment where other employees will be provided with the greatest opportunity to prosper.
  References
1.   Pradeep Kumar                                                               2.   Sandeep Nandakumar
       Logistics Manager                                                                Senior Sales Manager

       CSAV Shipping Company                                                   Delmon Redymix

       Willington Island, Cochin                                                   Manama, Bahrain
  Ph-0091 9388145220                                                           Ph-0097339869010

